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RPLS FORM

(Recognition of Prior Learning and Skills)

1- PERSONAL INFORMATION

Last Name First Name M F
Gender
YYYY MM DD
Date of birth Social Insurance Number (optional)
( ) ( ) ( )
Telephone - Home Telephone - Work Cell E-mail

Permanent Address

Number Street Apartment
City Province Postal code
Mother’s last name Mother’s first name

Father’s last name Father’s first name

2- APPLICATION INFORMATION

College’s use only

Residential Real Estate Broker

PJO1  Ability to manage your business
PJ02  Gathering all relevant information about the quality of a residential property
PJ03  Determining the market value of a residential property or lot

PJ04  Performing residential real estate brokerage operations
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PJO5  Carrying out preparatory work regarding access to a mortgage loan
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Commercial Real Estate Broker

PJO1 Ability to manage your business

PJO8 Analyzing a brokerage operation project for the sale, purchase, exchange and rental of a commercial building or lot,
or a company, and providing advice to the client

PJO9 Finalizing a brokerage operation for the sale, purchase, exchange and rental of a commercial building or lot, or a
company

Mortgage Broker

PJO1  Ability to manage your business
PJO6  Assembling a request for mortgage financing and providing advice to the client
PJO7  Presenting the request for mortgage financing to the parties involved and doing the appropriate follow-up

Agency Director

Ooooon oo O 0o oo o

DAl Developing a business plan and winning strategies

DA2 Building a team of professionals that is attuned to market needs

DA3 Efficiently managing human, administrative, material and financial resources

DA4 Interacting effectively in different professional and interpersonal contexts

DA5 Building business relationships and partnerships with various stakeholders

DA6 Providing sound advice to brokers in their business development, in compliance with the laws and regulations

that govern real estate brokerage or mortgage brokerage

3- METHOD OF PAYMENT:

[] Visa [] MasterCard [] Interact [] cash [] Certified cheque or money order (to the order of

the Collége de I'immobilier du Québec)

Card number Expiry date
Month Year
Cardholder
Signature
Enrolment $34,18 *
Registration fee $56,96* for new students
g S0  former student of the Collége
Application analysis fee $170,89* for each skill or course
TOTAL AMOUNT * All amounts include GST and QST
Signature Date
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